G. Douglas Pacheco

4304 Washington St.
Columbus, Indiana 47203
douglaspacheco55@yahoo.com

859-912-1224

Objective:  To obtain a position that will utilize my relationship building and negotiating skills.
2013-2014
Pacheco Winery on Third
602 Third St.

Columbus, IN 47201
Position: Owner
Responsible for all aspects of business management including hiring, training, payroll, sales, food and beverage planning, managing staff schedules.  Also renovated two historic buildings to current standards to meet state and local codes and vinted 12 wines.
· Received 2014 Diner’s Choice Award from Open Table

· Established a fashionable local winery from a 1924 gas station and salvaged a piece of historic Columbus, Indiana
2012-2013
Parkside Court
3660 Central Avenue
Columbus, IN 47203
877-927-3402
Position: Sales Leader
Responsible for marketing and sales of senior living apartments. Maintained customer contact through database system, conducted tours of the property, responsible for leasing and move-in of senior clientele, participated in live on-air radio broadcasts, created relationships with local health care community and Mill Race Senior Center.  Also created and staged events.  
· Increased occupancy from 86% to 92%

2009 –2012
Joseph Cadillac – Subaru

7500 Industrial Road
Florence, KY 41042

859-525-2500

Position: Sales Consultant
Responsible for marketing and sales of new and used Subaru’s. Maintained customer contact through database system.

· Top Subaru Sales Professional in 2011 with 110 vehicles sold

· Maintained a Customer Satisfaction Index of 9.4% out of 10 

2008 – 2009
The Iron Pig Winery

Union, KY

Position: Owner and Senior Vintner
Boutique micro winery featuring custom labeling and distribution via internet and distribution to local restaurants in the Northern Kentucky, Greater Cincinnati area.

· Imported quality wine juice from all over the world
· Recipient of 3 Gold Medals from the AVAI (American Vintners Assn. International)
· Distributed to over 75 national and local restaurants in the Greater Cincinnati area
2007 –2008
The Berry Company

412 Elm St.
Cincinnati, OH

Position: Account Manager
Sold Yellow Pages Advertising for leading Yellow Pages company in the United States. Marketed to a base of over 400 current clients and was responsible for developing new client accounts.

· Maintained a two State Sales territory and managed existing advertising in print media

· Created and marketed online solutions including internet websites, landing pages and online presence
· Integrated media campaigns including Google search, website and print media advertising
· Maintained a 95% retention of existing clients

· Grew new business by 30% in 6 months
2003 –2007
Fellowship of Believers

Florence, KY 41042

Position: Director of Assimilation
Responsible for creating and maintaining small group ministry within growing 1,500 member church. Headed college ministries, which included development of outreach methodologies and the weekly night club styled “Mosaic” featuring music groups, served food and coffee. 

· Created framework, which resulted in development of over 40 small groups
· Responsible for bi weekly teaching of main church meeting
· Created program- “Next Level” which consisted of managing a team of 6 teachers and created curriculum for weekly midweek studies
· Created leadership development group -  “L3” that developed small group leadership and group dynamics
1999 –2002
Smith and Schaeffer

3505 Reading Road
Cincinnati, OH 

Position: Facilities Management Consultant

Responsible for maintaining a large sales territory representing Herman Miller for Healthcare, and managing 12 hospital accounts within the greater Cincinnati/Dayton Ohio area. Planned, designed and sold contract furniture, space planning and installation services totaling over 3.5 Million.

· Received Award for singular 1.5M sale for Kettering Medical Center/ Dayton, OH

· Maintained client relationships including extending dealership services within existing accounts
· Managed ordering, tracking and installation of all sold accounts

· Developed “turn key” services for 6 key accounts, resulting in additional billable income for Smith & Schaeffer in the amount of $600K
Education:
1976-1977 Indiana University – Education

Awards/Recognition:

1977 United States All-American - Gymnastics 

1990-1992 Top Sales Professional/Austin, TX – Veristar, Inc.

Certifications:
Covey Leadership Institute – Provo, UT
Group Facilitator/The Seven Habits of Highly Effective People
